
High Ticket Offer Validation Worksheet

1. Describe your client’s current situation

2. What is the cost of them staying where they are? (Financially, emotionally,

time, etc)

3. What is the number ONEmost important thing they want to accomplish in

their business?

4. What are the 3 - 5 necessary steps you’ll walk them through that will get them

to THEIR finish line? (these are the core elements that will form the

methodology of your offer).
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5. What is it worth to them to get their desired results?

Components of your offer

1. Outcome:

2. Duration:

3. Method:

4. Pricing Model:

5. Guarantee:
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10 Framings of your offer
This section is where you must write 10 different framings of your offer. Each framing

should capture a unique angle until you're able to find the framing that resonates

best with your audience

1.

2.

3.

4.

5.

6.

7.

8.

9.

10.

Page 3


